
Doeren Mayhew and Evergreen Capital Partners are excited to 
present an engaging informational breakfast roundtable where 
business owners can gain insight into the private equity realm.  
Often overlooked, private equity is a viable financing alternative 
for middle-market business owners to exit all or a portion of their 
business. With private equity firms actively looking to deploy 
capital, now is the time to start considering this option.

Wondering how the private equity process works? This event is 
designed for you as we explore the ins and outs of the process.

Gain Insight On . . . 

•	 A typical sale process and its duration

•	 Criteria private equity investors use to evaluate the purchase 
of a business

•	 Capital structures private equity investors employ to facilitate 
a transaction

•	 The level of owner involvement post private equity 
transaction

•	 Importance of the right professionals to help maintain an 
efficient and cost-effective sale process

•	 Main tax planning considerations involved in selling all or a 
portion of a business

•	 Ways to do a “self” due diligence check on your company 
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Details
Thursday, Feb. 23, 2017
Networking: 7:30 - 8:00 a.m.
Discussion: 8:00 - 9:30 a.m.

Location
Somerset Inn
2601 W. Big Beaver Rd.
Troy, MI 48084

Register Today!
Seating is Limited.
Contact Matt Gurwin at 
248.244.3906 or
gurwin@doeren.com

Sponsored By

Moderator Speakers

Private Equity Alternatives 
for Exiting Your Business



Meet the Experts

David Frauenheim
Commercial Banking Regional Banking Manager, Huntington Bank — david.frauenheim@huntington.com

David leads a team responsible for corporate client relationships across the Huntington Bank footprint in Michigan. He 

leverages nearly 25 years of commercial banking experience to help middle-market companies meet financing needs. 

Prior to joining the bank, he served as the Head of Portfolio Management and Relationship Manager Team Leader at 

RBS Citizens’ Commercial Banking Group in Michigan.

Mike Gibson
Member, Kerr Russell — mgibson@kerr-russell.com

Michael has more than 30 years’ experience in all aspects of business and corporate law. He represents commercial 

business enterprises in a range of industries, including auto suppliers, healthcare entities and construction contractors. 

A particular strength of his practice is in the area of corporate mergers and acquisitions, where he performs entity 

structuring, drafting of all pertinent documents, legal due diligence, securities filings, and consultation with clients as to 

strategy and negotiations.

Eric Hohauser
President, Harvey Hohauser & Associates — eric@hohauser.com

Eric has an operations and organizational development background. His leadership role within his firm is to provide 

strategic management across cross-functional teams. Eric is a specialist in the behavioral sciences and in strategic 

cultural executive recruitment for family and privately held businesses. His clients range from $10 million to $10 billion in 

revenue, with most falling in the upper-middle market. Eric works with his clients to help identify, recruit and assimilate 

executive talent in the functional roles of their businesses.

Dominick J. Schiano
President, Evergreen Capital Partners, LLC — dschiano@gores.com

Dominick supports The Gores Group by sourcing investment opportunities, and providing strategic, operational and 

financial guidance with respect to portfolio company investments in the industrial sector. Known for his ability to refocus 

business units and drive positive change, he has compiled a noteworthy track record of performance improvement for 

an impressive array of Fortune 100 and sponsor-controlled companies. Dominick is also an accomplished dealmaker, 

having led many successful transactions in a variety of industries.

Lawrence Simon
Shareholder, Doeren Mayhew — simon@doeren.com

Larry’s practice focuses on services for privately held corporations, including audits, mergers and acquisitions, 

consulting, due diligence, litigation/forensic support and business consulting. He has extensive experience with 

manufacturers, along with a variety of experience with distributors, wholesalers, non-profits and service organizations. 

Larry has in-depth experience as a financial and economic expert in complex litigation, including plaintiff and defendant 

representation, calculation of damages, testimony in depositions, and trial testimony in state and federal courts.

Moderator: Matthew Gurwin
Shareholder, Doeren Mayhew — gurwin@doeren.com

As the Shareholder and Business Development Practice Leader, he leads and coordinates the development and 

execution of the firm’s overall strategic growth plans. Drawing upon more than 15 years of business development 

expertise, he collaborates with firm professionals across all departmental and functional disciplines to develop and 

nurture relationships with existing and potential clients, as well as the external professional community that serves them.


